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Bring Your Highest Expectations™

NAPLES, BONITA SPRINGS AND ESTERO

Closed Sales

B During the 12-month period ending February 28, 2019 a total of 12,355 sales were reported, up 3.5% from
the same period the prior year when there were 11,940 sales.

B Closed sales priced above $2 million increased 4.8% with 506 sales compared to 483 during the preceding
12-month period.
New Listings/Inventory

B Available inventory as of March 1, 2019 consisted of 8,874 units compared to 8,053 as of the same date last
year, up 10.2%.

B Months of supply were up 6.5% as of March 1, 2019 at 8.6 months compared to 8.1 months of supply posted on
the same date last year.

B New listings added over the 12-month period ending February 28, 2019 were up 11% to 20,027 compared with
18,044 listings added during the prior 12-month period.
Average and Median Sales Price

B At $566,160, the average price for closed sales over the past 12 months was up 2.1% from $554,520 posted
for the preceding 12 months. The median closed sale price was static with the prior year.

B The average price for sales above $2 million during the 12-month period ending February 28, 2019 was up 9.3%
from last year to $4,010,452 compared to $3,667,004 for the preceding 12 months.

MARCO ISLAND
Closed Sales

B During the 12 months end February 28, 2019, 831 closings were posted for the Marco Island area, consistent
with the prior year.

New Listings/Inventory

B Available inventory as of March 1, 2019 for the Marco Island market totaled 803 units, up 17.9% compared
to 681 units as of the same date the prior year. Months of supply, at 11.6 months, was up 18.2% compared
to 9.8 months the prior year.

B During the 12 months ending February 28, 2019, 1,415 listings were added to the Marco Island market, a
10.2% increase over the preceding 12-month period when 1,284 listings were added.
Average and Median Sales Price

B Pricing of closed sales over the past 12 months averaged $813,962, a 12.7% increase compared to the preceding

12 months when an average of $722,477 was posted. When comparing the same two periods, median pricing
was up 6.5% from $565,371 to $602,134.

John R. Wood Properties, Bring Your Highest Expectations.

“The source of this real property information is the copyrighted and proprietary database compilation of Southwest Florida MLS, Marco Island MLS, Copyright 2019, and the proprietary compilation of that data by John R. Wood
Properties, its employees, and professional statisticians hired by the Wood firm. Accuracy of the information is not guaranteed; it should be independently verified if any person intends to engage in a transaction, relying on such data.”

The Marco Island statistics include only those sales and current listings on Marco Island and Key Marco.
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NEW LISTINGS / CLOSED UNITS
12-Month Comparisons
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John R. Wood Properties, Bring Your Highest Expectations.
“The source of this real property information is the copyrighted and proprietary database compilation of Southwest Florida MLS, Marco Island MLS, Copyright 2019, and the proprietary compilation of that data by John R. Wood
Properties, its employees, and professional statisticians hired by the Wood firm. Accuracy of the information is not g d; it should be independently verified if any person intends to engage in a transaction, relying on such data.”
2 The Marco Island statistics include only those sales and current listings on Marco Island and Key Marco.
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AVERAGE SALES PRICE
12-Month Comparisons
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John R. Wood Properties, Bring Your Highest Expectations.
“The source of this real property information is the copyrighted and proprictary database compilation of Southwest Florida MLS, Marco Island MLS, Copyright 2019, and the proprictary compilation of that data by John R. Wood
Properties, its employees, and professional statisticians hired by the Wood firm. Accuracy of the information is not g d; it should be independently verified if any person intends to engage in a transaction, relying on such data.”
The Marco Island statistics include only those sales and current listings on Marco Island and Key Marco. 3




Bring Your Highest Expectations™

Neighborhood Snapshot Report®

Naples, Bonita Springs and Estero Market Area

12-Month Sold Comparison Report for Select Communities

SINGLE FAMILY HOMES
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John R. Wood Properties, Bring Your Highest Expectations.
“The source of this real property information is the copyrighted and proprictary database compilation of Southwest Florida MLS, Marco Island MLS, Copyright 2019, and the proprictary compilation of that data by John R. Wood
Properties, its employees, and professional statisticians hired by the Wood firm. Accuracy of the information is not d; it should be independently verified if any person intends to engage in a transaction, relying on such data.”
4 The Marco Island statistics include only those sales and current listings on Marco Island and Key Marco.
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Neighborhood Snapshot Report®

Naples, Bonita Springs and Estero Market Area

12-Month Sold Comparison Report for Select Communities

CONDOMINIUMS

Monthly Snapshot as of
March 1, 2019

Bonita Bay

Kensington

Mediterra

Olde Naples

AVAILABLE
INVENTORY

Park Shore/Moorings/Seagate/ Coquina

Sands - Non-Waterfront

Pelican Bay

Pelican Landing

Pelican Marsh

Pine Ridge

Vanderbilt Beach

West Bay Club

CLOSED
PAST 12 MONTHS

S8

—_
o

N

=) [N} ~ N

—

John R. Wood Properties, Bring Your Highest Expectations.

MONTHS
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CLOSED PRICE
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“The source of this real property information is the copyrighted and proprietary database compilation of Southwest Florida MLS, Marco Island MLS, Copyright 2019, and the proprictary compilation of that data by John R. Wood
Properties, its employees, and professional statisticians hired by the Wood firm. Accuracy of the information is not g; d; it should be independently verified if any person intends to engage in a transaction, relying on such data.”
The Marco Island statistics include only those sales and current listings on Marco Island and Key Marco. 5
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Island Snapshot Report

Marco Island
12-Month Sold Comparison Report

SINGLE FAMILY HOMES

Monthly Snapshot as of AVAILABLE CLOSED MONTHS AVERAGE
March 1, 2019 IINYONINOIN'G  PAST 12 MONTHS OF SUPPLY CLOSED PRICE

Indirect Waterfront $927,232
Beachfront $6,218,750

Preserve $1,177,000

CONDOMINIUMS

Monthly Snapshot as of AVAILABLE CLOSED MONTHS AVERAGE
March 1, 2019 IINZSNNO VAl PAST 12 MONTHS OF SUPPLY CLOSED PRICE

Indirect Waterfront $383,330

Beachfront $947,705

Inland $233,578

Definitions

Direct Waterfront Properties with direct waterfront access indicates there are no bridges or the Marco Island
High Span Bridge to navigate to open water.

Indirect Waterfront Properties with indirect waterfront access indicates there is at least 1 bridge, not including the
Marco Island High Span Bridge, to navigate to access open water.

Golf Course Properties with frontage on the golf course.

Beachfront Properties with direct views of the Gulf of Mexico and direct beachfront access.
Gulf View Properties with direct views of the Gulf of Mexico with NO direct beachfront access.
Inland Properties with inland similar housing views.

Preserve Properties with views of a preserve or mangroves.

John R. Wood Properties, Bring Your Highest Expectations.

“The source of this real property information is the copyrighted and proprietary database compilation of Marco Island MLS, Copyright 2019, and the proprietary compilation of that data by John R. Wood Properties, its employees, and professional
statisticians hired by the Wood firm. Accuracy of the information is not g d; it should be independently verified if any person intends to engage in a transaction, relying on such data.”




